
The Magnet Strategy
What to do when Prospects leave 
without buying



Broadcasting from Beautiful 
Colorado



200th Skydive





MIKE IS OUR FIRST 
UK CLIENT

• London is currently completely locked 
down, but mike refuses to let that get in 
the way of implementing his core 3 
strategies!  

• He is printing his first round of 
neighborhood advisors himself because 
all printers are also closed.  

• His newsletters will be hitting 
mailboxes right around the time 
London is expected to start opening 
back up.  

• Mike has great things in store for his 
hardwood business!  Londoners have a 
lot of pent-up interior design ideas just 
waiting for the opportunity to 
implement them!





What If You Subscribed Cathy Consumer To A 79-Day Follow 
Up Campaign?



By **<<YOUR NAME>>
**<<YOUR BUSINESS>>

**<<PHONE>>

Read this perfect floors guide to discover...

• How to ensure your floor buying experience is a dream come true
• 4 costly misconceptions about floor covering

• 7 mistakes to avoid when choosing a floor covering store
• Which floor covering is best for you?

• How to get an iron-clad warranty
• 4 steps to getting the beautiful floor of your dreams…WITHOUT the 

stress!

• 5 tough questions to ask a floor dealer before buying

Provided as an educational service by **<<YOUR BUSINESS>>:
specialists in floor covering

**Address     |     **phone      |     ** Website

HOW TO GET THE

for YOU and 
YOUR FAMILY

FLOORS
PERFECT



79-Day Follow 
Up Campaign

Days 1-79: 
Cathy gets a series of 
emails, every 2-3 days

Day 80 and beyond: 
Subscribe Cathy to the 
Neighborhood Advisor



90/10 
Formula









Shock And Awe Campaign



Sample Check Outs



Subscribe All 
Walk-ins To 
The 
Neighborhood 
Advisor




